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DISCLAIMER  
THIS PRESENTATION IS BEING PROVIDED TO YOU SOLELY FOR YOUR INFORMATION. BY ATTENDING THE MEETING WHERE THIS PRESENTATION IS MADE YOU 
AGREE TO BE BOUND BY THE FOLLOWING TERMS AND CONDITIONS. THIS PRESENTATION, WHICH HAS BEEN PREPARED BY ARGEN-X N.V. (THE "COMPANY") 
MAY NOT BE REPRODUCED IN ANY FORM, FURTHER DISTRIBUTED OR PASSED ON, DIRECTLY OR INDIRECTLY, TO ANY OTHER PERSON, OR PUBLISHED, IN 
WHOLE OR IN PART, FOR ANY PURPOSE. ANY FAILURE TO COMPLY WITH THESE RESTRICTIONS MAY CONSTITUTE A VIOLATION OF APPLICABLE SECURITIES 
LAWS. 
 
For the purposes of this notice, “presentation” means this document, its contents or any part of it, any question or answer session and any written or oral 
material discussed or distributed in connection with this presentation either before, after or during the presentation meeting.   
  
This presentation does not, and is not intended to, constitute or form part of, and should not be construed as, an offer to sell, or a solicitation of an offer to 
purchase, subscribe for or otherwise acquire, any securities of the Company, nor shall it or any part of it form the basis of or be relied upon in connection with 
or act as any inducement to enter into any contract or commitment or investment decision whatsoever. This presentation is not an offer of securities for sale in 
the United States. The securities of the Company have not been and will not be registered under the US Securities Act of 1933, as amended (the “Securities 
Act”) or with any securities regulatory authority of any state or other jurisdiction of the United States and may not be offered or sold in the United States unless 
registered under the Securities Act or pursuant to an exemption from such registration. 

 
This presentation is made available on the express understanding that it does not contain all information that may be required to evaluate, and will not be used 
by the attendees/recipients in connection with, the purchase of or investment in any securities of the Company. This presentation is accordingly not intended 
to form the basis of any investment decision and does not constitute or contain (express or implied) any recommendation by the Company or any of its 
directors, officers, employees, agents, affiliates or advisers. 
  
Certain information in this presentation is based on management estimates. Such estimates have been made in good faith and represent the current beliefs of 
applicable members of management. Those management members believe that such estimates are founded on reasonable grounds. However, by their nature, 
estimates may not be correct or complete. Accordingly, no representation or warranty (express or implied) is given that such estimates are correct or complete. 
  
This presentation may include statements that are, or may be deemed to be, "forward-looking statements". These forward-looking statements can be 
identified by the use of forward-looking terminology, including the terms "believes", "estimates", "anticipates", "expects", "intends", "may", "will", or "should", 
and include statements the Company makes concerning the intended results of its strategy. By their nature, forward-looking statements involve risks and 
uncertainties and readers are cautioned that any such forward-looking statements are not guarantees of future performance. The Company’s actual results 
may differ materially from those predicted by the forward-looking statements. The Company undertakes no obligation to publicly update or revise forward-
looking statements, except as may be required by law. 
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Half-Year 2015 results - Agenda  

 
 
 

• Corporate introduction 

• Operational highlights 

• Financial news 

• Q&A 
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Creating superior, differentiated antibodies 

Focus on cancer & severe autoimmune diseases 
•  Highly differentiated products 
• Orphan and large indications 

Rich pipeline approaching major value inflection points 
• ARGX-110 in Ph1/2 (oncology): first-in-class; clinical activity demonstrated 
• ARGX-111 in Ph1 (oncology): best-in-class; clinical activity demonstrated  
• ARGX-113 in preclinical (autoimmune): breakthrough concept for crisis management 
• ARGX-115 in preclinical (oncology): novel immune checkpoint 
 

Strategic alliances with premier partners 
• Strategic partnerships fuelled by consistent success 
• Non-dilutive funding and product rights 
• Strong cash position (~€52m/$57m March 2015)  
• Capital efficient 

Powerful technology suite  
• Highly productive platform generates multiple leads 
• SIMPLE Antibody™: llama immune systems cracks complex/novel targets 
• NHance®, ABDEG™, POTELLIGENT® Fc engineering enables multiple MoA’s  
• IP protection until 2028-2032 
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Business model fuelled by productive platform 

Novel and complex 

targets 

arGEN-X 

 technology suite 

Generating a portfolio of differentiated product candidates 

Towards Phase II value inflection point 

Aug 2015 Product portfolio       

 

ARGX-110: Ph I  

ARGX-111: Ph I 

ARGX-113: CTA filling 

ARGX-115: Preclinical PoC 

End 2017 Product portfolio            

 

ARGX-110: Ph II  

ARGX-111: Ph II, partnered 

ARGX-113: Ph II auto-immune 

ARGX 115: Ph I oncology 

Strategic pharma alliances  

 

Platform deals 

Discovery  
Preclinical 

development  

Early clinical 

development  
Late clinical development  

Preclinical PoC 

Clinical PoC 

Maximally 

differentiated mAbs 

 

IAP*: 
UCL, de Duve 

* IAP: Innovative Access Program 

 

 

 

 

Preclinical product deals 

 

 

 

http://www.google.nl/url?sa=i&rct=j&q=&esrc=s&frm=1&source=images&cd=&cad=rja&uact=8&docid=-bNz_AXyvZkzJM&tbnid=6jZMz3OpMgHmUM:&ved=0CAUQjRw&url=http://www.dddmag.com/news/2014/03/bayer-sell-back-double-chin-drug-rights&ei=d8ONU9DZEq-v7AbalIHoDg&bvm=bv.68191837,d.ZWU&psig=AFQjCNGDiUlmbqV_Z-D7mwUyPaHK-WfyAg&ust=1401885933913651
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Rich pipeline approaching major value inflection points 
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ARGX-113:  Management of autoimmune crisis  

First-in-class therapeutic antibody fragment 

Preclinical proof of concept & safety 

Unmet medical need  

•  Breakthrough management of autoantibody- induced flares 
•  Targets FcRn involved in IgG recycling 
•  Uses ABDEG™ technology to rapidly clear pathogenic autoantibodies 
•  Applicable to niche and major indications 

•  Highly effective in preclinical models of RA, MS, MG, Pemphigus,.. 
•  Safe profile expected (individuals with loss-of-function mututations  
    in FcRn) 
•  Phamacology study shows IgM and IgA levels unaffected 

•  Several autoimmune drugs address cell compartment but not 
autoantibody compartment  
• Pathogenic autoantibodies play dominant role in many autoimmune   
   diseases  
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Resulting in rapid auto-antibody clearance 

Vacaro and Ward, 2005, Nature Biotech 

ABDEG™ 

ARGX-113: How it works 
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Xolair® sells for 800 M US$/y 
Benlysta® sells for 35,000 US$/y, IVIg and plasmapheresis are US$ 79,000 and US$ 101,000 per cycle 
Global IVIg market is >US$4B (autoimmune diseases approximately 50%) 

ARGX-113:  Optionality in niche and major indications 
 
 
 

 

ARGX-113 can address acute autoimmune flares more effectively than IVIG or Plasmapheresis 

ARGX-113: indications and market potential 
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ARGX-115:  Towards a next generation ipilimumab  

GARP: a novel immune checkpoint 

•  GARP upregulated specifically on surface of Tregs only 

•  GARP presents and activates latent TGF-ß1, activating Tregs and suppressing Teff cells 

•  SIMPLE Antibody™ hitting unique, patented epitope on GARP 

•  GARP blockade sufficient for MoA – no Treg depletion 

•  Graft-versus-host model delivered convincing PoC 

GARP: a novel immune checkpoint 

Cuende et al., 2015, Science Translational Medicine 
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Building partnerships for the long term 

Strategic Alliances  

• Non-exclusive product discovery and development, leveraging entire technology suite 

• Upfront funding, R&D support, development milestones, royalties, product reversion rights 

Collaboration Agreements  

• Non-exclusive discovery  collaborations, applying SIMPLE Antibody™ to complex targets 

• Technology access fees, R&D support, milestones, royalties 

Innovative Access Program 

• Non-exclusive access to antibody technologies for academic and biotech centers of excellence 

• Creative deal structures including option to acquire asset, golden share,... 

Unnamed Biotech 

• €19.3 million in cumulative revenue to date 
• >€1.4B* potential cumulative revenues from existing partnerships 

* Assuming specific development and sales milestones are met for all potential discovery targets  

http://www.google.nl/url?sa=i&rct=j&q=&esrc=s&frm=1&source=images&cd=&cad=rja&uact=8&docid=-bNz_AXyvZkzJM&tbnid=6jZMz3OpMgHmUM:&ved=0CAUQjRw&url=http://www.dddmag.com/news/2014/03/bayer-sell-back-double-chin-drug-rights&ei=d8ONU9DZEq-v7AbalIHoDg&bvm=bv.68191837,d.ZWU&psig=AFQjCNGDiUlmbqV_Z-D7mwUyPaHK-WfyAg&ust=1401885933913651
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Well capitalized to execute strategic plan 

in thousands of euros 

Six months ended, 

June 30, 2015 

Six months ended, 

June 30, 2014 
Variance 

Revenue  2,708 570 2,117 

Other operating income 1,640 1,075 582 

TOTAL OPERATING INCOME 4,348 1,645 2,699 

Research and development expenses (9,284) (4,880) (4,507) 

General and administrative expenses (2,314) (1,415) (901) 

OPERATING LOSS (7,250) (4,650) (2,710) 

Financial income 100 65 35 

Exchange gains/(losses) 130 15 115 

LOSS FOR THE PERIOD (7,019) (4,570) (2,559) 

Net increase (decrease) in cash, cash equivalents and financial assets (5,425) (2,081) (3,344) 

CASH, CASH-EQUIVALENTS AND FINANCIAL ASSETS AT THE END OF THE PERIOD 50,548 21,139 29,409 
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Well capitalized to execute strategic plan 

Shareholder structure 
Fully diluted 

Operating income,  expenses and capital raised since inception (MEUR) 2Q15 (*) Operating income and expenses (MEUR) 2Q15 
(*) not including deferred revenue and accruals  

65.3 % 

25.2 % 

9.5 % 

Historical shareholders
(co-founders and VCs)

Free float

Stock options

50.5 

87.8 

13.5 

51.0 

21.7 

0 20 40 60 80 100

Cash and cash-equivalants

Capital raised

G&A expenses

R&D expenses

Operating incomeOperating 
income 

4.3 

G&A  
2.3 

R&D 
9.3 

37 HC 
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January 

Newsflow 

Investor/Financing Activities 

Wedbush Conference 
New York 

FBR Conference Boston 

    113 CTA approved 

JP Morgan 1x1 
San Francisco 

European large & midcap events Paris 

KBC Conference New York 

ASH/event: 110 clinical update TCL  
&  preclinical results AML + beat AML 

113: HV FIH initiated (SAD) 

111: opening 
clinical centers in 
Asia 

Oppenheimer  
MD Anderson Event (Houston) 

ARGX-110-based combination therapy: 
Science Translational Medicine 

VFB Company Visit VFB Dag v/d Tip A’pen 

Biotech dag Leuven 

KBC NDR Frankfurt 

Investor/financing activities (future) 

LEO pre-clinical 
milestone payment 
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KEMPEN NDR Finland/Sweden 
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Q&A 
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